& WATERTRONICS

Job Title: Territory Sales Manager — Golf Market (EMEA)

Location: Preferably based in Cape Town, South Africa, or any other location within the EMEA region
Department: Sales

Reports To: Managing Director — Watertronics Africa / VP of Global Sales — Watertronics LLC (USA)
Employment Type: Full-Time

Travel Requirements: Approximately 50-70%, including international travel across EMEA

About Watertronics:

Watertronics is a leading manufacturer of custom pumping solutions for various industries, including Golf, Landscape, Municipal, and
Agriculture. Our products range from single-pump self-enclosed landscape pumping systems to large-capacity systems for water
districts, resorts, and farming operations. We have also expanded our capabilities in watertreatment, filtration, and rainwater harvesting,
offering the most advanced control software solutions and web-based telemetry for remote system monitoring and control. With state-
of-the-art facilities and a global network of factory-trained technicians, we are committed to providing reliable pumping systems and
total water management solutions.

About the Role:

Watertronics Africa, in partnership with Watertronics USA, is looking for an experienced and driven Territory Sales Manager (TSM) to lead
golf irrigation business development efforts across the EMEA region (Europe, Middle East & Africa). This senior-level position focuses on
identifying and converting opportunities in golf course construction, renovation, and consulting, with an emphasis on irrigation and
pump station solutions. The ideal candidate has 10+ years of experience in the golf industry, ideally with a background in design or
consulting, and can work across international markets with minimal supervision.

Key Responsibilities:

e Develop and implement sales strategies targeting new golf course developments, renovations, and irrigation upgrades across
EMEA.

e Build and maintain relationships with key industry professionals:
- Golf course architects & designers
- Irrigation consultants and agronomists
- Golf course superintendents and owners
- Installing contractors and distributors

e  Support and influence design specifications and tender processes to favor Watertronics equipment.

e Collaborate with the Watertronics Africa and USA teams on system design, pricing, and proposal development.

e Delivertechnical presentations and consultative sales support to stakeholders across various markets.

e  Attend and represent Watertronics at industry expos, trade events, and site visits.

e  Maintain accurate CRM records, prepare sales forecasts, and report regularly to both SA and US -based leadership.

Qualifications:
e 10+ years of experience in the golf industry, with strong exposure to irrigation systems, pump stations, or consulting.
e  Demonstrated ability to generate and manage projects across international territories, particularly within EMEA.
e  Solidtechnical understanding of golf course irrigation systems, water management, and pumping technologies.
e  Strong communication, negotiation, and presentation skills.
e Independent and entrepreneurial mindset with the ability to work cross-functionally.
e Proficiency in Microsoft Office and CRM platforms.
e Valid passport and driver’s license required.

Preferred Skills:
e Background in golf course design, construction, agronomy, or irrigation consulting.
Prior experience working with or specifying high-end irrigation/pumping systems.
Multilingual (French, Arabic, German, or Portuguese) is a bonus.
e  Comfortable navigating procurement and contracting processes in international markets.

Compensation & Benefits:
e Competitive base salary and performance-linked bonuses.
e Travel allowances and international exposure.
e  Growth potential within a globally recognized water management company.
e  Collaborate with world-class designers, engineers, and golf development professionals.

If you see yourself thriving in this role, please submit your CV and a Cover Letter to sulet.strydom@watertronics.com. Applications
close on 31 May 2025. Should you not hear from us within 2 weeks after the close date, please consider your application unsuccessful.
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